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DETAILED ACTION 
Response to Arguments 

1. Applicant's arguments with respect to claims 1-31 have been considered but are 
moot in view of the new ground(s) of rejection. 

Claim Rejections - 35 USC §112 

2. The following is a quotation of the second paragraph of 35 U.S.C. 112: 

The specification shall conclude with one or more claims particularly pointing out and distinctly 
claiming the subject matter which the applicant regards as his invention. 

3. Claims 1-31 are rejected under 35 U.S.C. 112, second paragraph, as being 
indefinite for failing to particularly point out and distinctly claim the subject matter which 
applicant regards as the invention. 

4. Regarding claims 1-31 , the phrase "meta-modei elements" renders the claim 
indefinite because it is unclear whether the limitations following the phrase are part of 
the claimed invention. See MPEP § 2173.05(d). The applicant appears to define a 
meta-model to be a trading partner agreement. It is unclear to what the applicant 
defines as the specific "elements" of the meta-model. The repetitious use of the term 
meta-model to define different aspects of meta-models is vague and does not make 
clear to the examiner what the applicant specifically defines the claimed invention to be. 
And how do these element describe a portion of a potential standard for collaboration? 
Thus a broad interpretation to the phrase meta-model is applied. 



Claim Rejections - 35 USC § 103 
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5. The following is a quotation of 35 U.S.C. 103(a) which forms the basis for all 
obviousness rejections set forth in this Office action: 

(a) A patent may not be obtained though the invention is not identically disclosed or described as set 
forth in section 102 of this title, if the differences between the subject matter sought to be patented and 
the prior art are such that the subject matter as a whole would have been obvious at the time the 
invention was made to a person having ordinary skill in the art to which said subject matter pertains. 
Patentability shall not be negatived by the manner in which the invention was made. 

6. Claims 1-3, 6-10, 11-13, 16-20, 21-23, and 26-31 are rejected under 35 U.S.C. 
103(a) as being unpatentable over Fisher (US 6957199 B1) in view of Byde et al. (US 
20020178127 A1). 

7. Regarding claim 1 , Fisher teaches a system for facilitating negotiation of a 
standard for inter-enterprise collaboration between trading partners (col. 4, line 39- col. 
12, line 16). Fisher teaches a set of one or more meta-model elements each capable of 
being negotiated by two or more enterprises and incorporated into a negotiated meta- 
model that describes an agreement between the enterprises as to collaborations 
between the enterprises, each meta-model element in the set describing a portion of a 
potential standard for collaboration between enterprises (col. 4, line 39- col. 12, line 16, 
col. 34, line 65- col. 38, line 19). Fisher teaches a meta-model negotiation service (col. 
4, line 39- col. 12, line 16, col. 34, line 65- col. 38, line 19). Fisher teaches receiving an 
indication that two or more enterprises wish to negotiate a standard for collaborations 
between the enterprises (col. 4, line 39- col. 12, line 16). Fisher teaches providing 
access to the set of meta-model elements (col. 4, line 39- col. 12, line 16, col. 36, lines 
37-41, col. 40, lines 16-23). Fisher teaches receiving selections of one or more of the 
meta-model elements for negotiation and incorporation into a negotiated meta-model, 
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the negotiated meta-model describing an agreement between the enterprises as to 
collaborations between the enterprises; facilitate negotiation of the selected meta-model 
elements (col. 4, line 39- col. 12, line 16, col. 34, line 65- col. 38, line 19). Fisher 
teaches incorporating negotiated meta-model elements into the negotiated meta-model 
for collaborations between the enterprises (col. 4, line 39- col. 12, line 16, col. 34, line 
65- col. 38, line 19). Fisher teaches communicating the negotiated meta-model to the 
enterprises to enable collaborations between the enterprises according to the standard 
for collaborations reflected in the negotiated meta-model (col. 4, line 39- col, 12, line 
16, col. 34, line 65- col. 38, line 19). The term meta-model is viewed as a trade 
agreement. Fisher does not use the exact phrasing of negotiation in reference to trade 
agreements. However, Byde teaches negotiations fl| 38, 39). Fisher teaches negations, 
trade agreements, and the rules within trading. Byde teaches on the specifics of 
negotiation. It would have been obvious to one of ordinary skill in the art at the time of 
the invention to modify Fisher to include more details regarding negotiations. Though 
Fisher may not state negotiations around the term trade agreement it is viewed that 
trade agreements require by nature negotiations. The term negotiation means to confer 
with another or others in order to come to terms or reach an agreement. Within the 
confines of the definition of the phrase trade agreement is the idea of a negotiation. 

8. Regarding claim 2, Fisher teaches wherein the meta-model negotiation service is 
operable to communicate the negotiated meta-model to collaboration software of the 
enterprises, the collaboration software being operable to understand and collaborate 
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according to the negotiated meta-model substantially automatically and substantially 
independent of modification to the collaboration software subsequent to negotiation of 
the meta-model (col. 4, line 39- col. 12, line 16, col. 42, lines 52-58, col. 38, lines 58-62, 
col. 29, lines 36-43). The term meta-model is viewed as a trade agreement. Fisher does 
not use the exact phrasing of negotiation in reference to trade agreements. However, 
Byde teaches negotiations flj 38, 39). Fisher teaches negations, trade agreements, and 
the rules within trading. Byde teaches on the specifics of negotiation. It would have 
been obvious to one of ordinary skill in the art at the time of the invention to modify 
Fisher to include more details regarding negotiations. Though Fisher may not state 
negotiations around the term trade agreement it is viewed that trade agreements require 
by nature negotiations. The term negotiation means to confer with another or others in 
order to come to terms or reach an agreement. Within the confines of the definition of 
the phrase trade agreement is the idea of a negotiation. 

9. Regarding claim 3, Fisher teaches wherein the agreement associated with the 
negotiated meta-model is machine-actionable at the collaboration software of the 
enterprises and reflects a private, differentiated standard for collaboration customized 
for particular needs of the enterprises (col. 32, lines 39-43, col. 4, line 39- col. 12, line 
16, col. 21, line 24 - col. 25, line 47, col. 30, lines 38-46, col. 36, lines 46- 56, col. 51, 
lines 7-14, col. 41 , lines 45-55). 
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10. Regarding claim 6, Fisher teaches wherein the set of meta-model elements is 
specified in a template (col. 51, lines 1-15, col. 50, lines 31-35). 

1 1 . Regarding claim 7, Fisher teaches wherein the meta-model negotiation service 
comprises a joint business planning network service (JBPNS) (col. 39, line 26 - col. 40, 
line 53). The term meta-model is viewed as a trade agreement. Fisher does not use the 
exact phrasing of negotiation in reference to trade agreements. However, Byde teaches 
negotiations fl| 38, 39). Fisher teaches negations, trade agreements, and the rules 
within trading. Byde teaches on the specifics of negotiation. It would have been obvious 
to one of ordinary skill in the art at the time of the invention to modify Fisher to include 
more details regarding negotiations. Though Fisher may not state negotiations around 
the term trade agreement it is viewed that trade agreements require by nature 
negotiations. The term negotiation means to confer with another or others in order to 
come to terms or reach an agreement. Within the confines of the definition of the phrase 
trade agreement is the idea of a negotiation. 

12. Regarding claim 8, Fisher teaches wherein the meta-model negotiation service is 
associated with a network service provider through which the enterprises can negotiate 
the meta-model elements (col. 4, line 39- col. 12, line 16). The term meta-model is 
viewed as a trade agreement. Fisher does not use the exact phrasing of negotiation in 
reference to trade agreements. However, Byde teaches negotiations fl| 38, 39). Fisher 
teaches negations, trade agreements, and the rules within trading. Byde teaches on the 
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specifics of negotiation. It would have been obvious to one of ordinary skill in the art at 
the time of the invention to modify Fisher to include more details regarding negotiations. 
Though Fisher may not state negotiations around the term trade agreement it is viewed 
that trade agreements require by nature negotiations. The term negotiation means to 
confer with another or others in order to come to terms or reach an agreement. Within 
the confines of the definition of the phrase trade agreement is the idea of a negotiation. 

13. Regarding claim 9, Fisher teaches wherein the negotiated meta-model is 
represented using extensible markup language (XML) (col. 23, line 35 - col. 24, line 2, 
col. 28, lines 16- 20, col. 29, lines 20-23, col. 29, line 60 - col. 30, line 37, col. 44, line 
64 - col. 53, line 3) 

14. Regarding claim 10, Fisher teaches wherein collaboration comprises execution of 
a business process or transaction according to the negotiated meta-model (col. 4, line 
39- col. 12, line 16). The term meta-model is viewed as a trade agreement. Fisher 
does not use the exact phrasing of negotiation in reference to trade agreements. 
However, Byde teaches negotiations flj 38, 39). Fisher teaches negations, trade 
agreements, and the rules within trading. Byde teaches on the specifics of negotiation. It 
would have been obvious to one of ordinary skill in the art at the time of the invention to 
modify Fisher to include more details regarding negotiations. Though Fisher may not 
state negotiations around the term trade agreement it is viewed that trade agreements 
require by nature negotiations. The term negotiation means to confer with another or 
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others in order to come to terms or reach an agreement. Within the confines of the 
definition of the phrase trade agreement is the idea of a negotiation. 

1 5. Regarding claim 1 1 , Fisher teaches facilitating negotiation of a standard for inter- 
enterprise collaboration between trading partners, the method performed using one or 
more computers (col. 4, line 39- col. 12, line 16). Fisher teaches receiving an indication 
that two or more enterprises wish to negotiate a standard for collaborations between the 
enterprises (col. 4, line 39- col. 12, line 16). Fisher teaches providing access to a set of 
one or more meta-model elements, each meta-model element in the set capable of 
being negotiated by the enterprises and incorporated into a negotiated meta-model that 
describes an agreement between the enterprises as to collaborations between the 
enterprises, each meta-model element in the set describing a portion of a potential 
standard for collaboration between enterprises (col. 4, line 39- col. 12, line 16, col. 40, 
line 16 - col. 42, line 42). Fisher teaches, receiving selections of one or more of the 
meta-model elements for negotiation and incorporation into a negotiated meta-model, 
the negotiated meta-model describing an agreement between the enterprises as to 
collaborations between the enterprises (col. 4, line 39- col. 12, line 16, col. 34, line 65- 
col. 38, line 19). Fisher teaches facilitating negotiation of the selected meta-model 
elements (col. 4, line 39- col. 12, line 16, col. 34, line 65- col. 38, line 19). Fisher 
teaches incorporating negotiated meta-model elements into the negotiated meta-model 
for collaborations between the enterprises (col. 4, line 39- col. 12, line 16, col. 34, line 
65- col. 38, line 19). Fisher teaches communicating the negotiated meta-model to the 
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enterprises to enable collaborations between the enterprises according to the standard 
for collaborations reflected in the negotiated meta-model (col. 4, line 39- col. 12, line 
16, col. 34, line 65- col. 38, line 19). The term meta-model is viewed as a trade 
agreement. Fisher does not use the exact phrasing of negotiation in reference to trade 
agreements. However, Byde teaches negotiations fl| 38, 39). Fisher teaches negations, 
trade agreements, and the rules within trading. Byde teaches on the specifics of 
negotiation. It would have been obvious to one of ordinary skill in the art at the time of 
the invention to modify Fisher to include more details regarding negotiations. Though 
Fisher may not state negotiations around the term trade agreement it is viewed that 

trade agreements require by nature negotiations. The term negotiation means to confer 

i 

with another or others in order to come to terms or reach an agreement. Within the 
confines of the definition of the phrase trade agreement is the idea of a negotiation. 

16. Regarding claim 12, Fisher teaches further comprising communicating the 
negotiated meta-model to collaboration software of the enterprises, the collaboration 
software being operable to understand and collaborate according to the negotiated 
meta-model substantially automatically and substantially independent of modification to 
the collaboration software subsequent to negotiation of the meta-model. (col. 18, line 8 
- col. 25, line 53, col. 29, lines 36-43, col. 42, lines 52 - 58). The term meta-model is 
viewed as a trade agreement. Fisher does not use the exact phrasing of negotiation in 
reference to trade agreements. However, Byde teaches negotiations flj 38, 39). Fisher 
teaches negations, trade agreements, and the rules within trading. Byde teaches on the 
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specifics of negotiation. It would have been obvious to one of ordinary skill in the art at 
the time of the invention to modify Fisher to include more details regarding negotiations. 
Though Fisher may not state negotiations around the term trade agreement it is viewed 
that trade agreements require by nature negotiations. The term negotiation means to 
confer with another or others in order to come to terms or reach an agreement. Within 
the confines of the definition of the phrase trade agreement is the idea of a negotiation. 

17. Regarding claim 13, Fisher teaches wherein the agreement associated with the 
negotiated meta-model is machine-actionable at the collaboration software of the 
enterprises and reflects a private, differentiated standard for collaboration customized 
for particular needs of the enterprises (col. 32, lines 39-43, col. 4, line 39- col. 12, line 
16, col. 21, line 24 -col. 25, line 47, col. 30, lines 38-46, col. 36, lines 46- 56, col. 51, 
lines 7-14, col. 41, lines 45-55). The term meta-model is viewed as a trade agreement. 
Fisher does not use the exact phrasing of negotiation in reference to trade agreements. 
However, Byde teaches negotiations flj 38, 39). Fisher teaches negations, trade 
agreements, and the rules within trading. Byde teaches on the specifics of negotiation. It 
would have been obvious to one of ordinary skill in the art at the time of the invention to 
modify Fisher to include more details regarding negotiations. Though Fisher may not 
state negotiations around the term trade agreement it is viewed that trade agreements 
require by nature negotiations. The term negotiation means to confer with another or 
others in order to come to terms or reach an agreement. Within the confines of the 
definition of the phrase trade agreement is the idea of a negotiation. 
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18. Regarding claim 16, Fisher teaches wherein the set of meta-model elements is 
specified in a template (col. 51, lines 1-15, col. 50, lines 31-35). 

19. Regarding claim 17, Fisher teaches wherein the meta-model negotiation service 
comprises a joint business planning network service (JBPNS) (col. 39, line 26 - col. 40, 
line 53). The term meta-model is viewed as a trade agreement. Fisher does not use the 
exact phrasing of negotiation in reference to trade agreements. However, Byde teaches 
negotiations flj 38, 39). Fisher teaches negations, trade agreements, and the rules 
within trading. Byde teaches on the specifics of negotiation. It would have been obvious 
to one of ordinary skill in the art at the time of the invention to modify Fisher to include 
more details regarding negotiations. Though Fisher may not state negotiations around 
the term trade agreement it is viewed that trade agreements require by nature 
negotiations. The term negotiation means to confer with another or others in order to 
come to terms or reach an agreement. Within the confines of the definition of the phrase 
trade agreement is the idea of a negotiation. 

20. Regarding claim 18, Fisher teaches wherein the meta-model negotiation service 
is associated with a network service provider through which the enterprises can 
negotiate the meta-model elements (col. 4, line 39- col. 12, line 16). The term meta- 
model is viewed as a trade agreement. Fisher does not use the exact phrasing of 
negotiation in reference to trade agreements. However, Byde teaches negotiations fl| 
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38, 39). Fisher teaches negations, trade agreements, and the rules within trading. Byde 
teaches on the specifics of negotiation. It would have been obvious to one of ordinary 
skill in the art at the time of the invention to modify Fisher to include more details 
regarding negotiations. Though Fisher may not state negotiations around the term trade 
agreement it is viewed that trade agreements require by nature negotiations. The term 
negotiation means to confer with another or others in order to come to terms or reach 
an agreement. Within the confines of the definition of the phrase trade agreement is the 
idea of a negotiation. 

21 . Regarding claim 1 9, Fisher teaches wherein the negotiated meta-model is 
represented using extensible markup language (XML) (col. 23, line 35 - col. 24, line 2, 
col. 28, lines 16- 20, col. 29, lines 20-23, col. 29, line 60 - col. 30, line 37, col. 44, line 
64 - col. 53, line 3). The term meta-model is viewed as a trade agreement. Fisher does 
not use the exact phrasing of negotiation in reference to trade agreements. However, 
Byde teaches negotiations (U 38, 39). Fisher teaches negations, trade agreements, and 
the rules within trading. Byde teaches on the specifics of negotiation. It would have 
been obvious to one of ordinary skill in the art at the time of the invention to modify 
Fisher to include more details regarding negotiations. Though Fisher may not state 
negotiations around the term trade agreement it is viewed that trade agreements require 
by nature negotiations. The term negotiation means to confer with another or others in 
order to come to terms or reach an agreement. Within the confines of the definition of 
the phrase trade agreement is the idea of a negotiation. 
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22. Regarding claim 20, Fisher teaches wherein collaboration comprises execution of 
a business process or transaction according to the negotiated meta-model (col. 4, line 
39- col. 12, line 16). The term meta-model is viewed as a trade agreement. Fisher does 
not use the exact phrasing of negotiation in reference to trade agreements. However, 
Byde teaches negotiations fl| 38, 39). Fisher teaches negations, trade agreements, and 
the rules within trading. Byde teaches on the specifics of negotiation. It would have 
been obvious to one of ordinary skill in the art at the time of the invention to modify 
Fisher to include more details regarding negotiations. Though Fisher may not state 
negotiations around the term trade agreement it is viewed that trade agreements require 
by nature negotiations. The term negotiation means to confer with another or others in 
order to come to terms or reach an agreement. Within the confines of the definition of 
the phrase trade agreement is the idea of a negotiation. 

23. Regarding claim 21 , Fisher teaches software for facilitating negotiation of a 
standard for inter-enterprise collaboration between trading partners, the software 
embodied in computer-readable media (col. 4, line 39- col. 12, line 16, col. 33, line 66 - 
col. 34, line 8, col. 59, line 20 - col. 60, line 24). Fisher teaches receiving an indication 
that two or more enterprises wish to negotiate a standard for collaborations between the 
enterprises (col. 4, line 39- col. 12, line 16). Fisher teaches providing access to a set of 
one or more meta-model elements, each meta-model element in the set capable of 
being negotiated by the enterprises and incorporated into a negotiated meta-model that 
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describes an agreement between the enterprises as to collaborations between the 
enterprises, each meta-model element in the set describing a portion of a potential 
standard for collaboration between enterprises (col. 4, line 39- col. 12, line 16, col. 40, 
line 16 - col. 42, line 42). Fisher teaches receiving selections of one or more of the 
meta-model elements for negotiation and incorporation into a negotiated meta-model, 
the negotiated meta-model describing an agreement between the enterprises as to 
collaborations between the enterprises (col. 4, line 39- col. 12, line 16, col. 34, line 65- 
col. 38, line 19). Fisher teaches facilitating negotiation of the selected meta-model 
elements (col. 4, line 39- col. 12, line 16, col. 34, line 65- col. 38, line 19). Fisher 
teaches incorporating negotiated meta-model elements into the negotiated meta-model 
for collaborations between the enterprises (col. 4, line 39- col. 12, line 16, col. 34, line 
65- col. 38, line 19). Fisher teaches communicating the negotiated meta-model to the 
enterprises to enable collaborations between the enterprises according to the standard 
for collaborations reflected in the negotiated meta-model (col. 4, line 39- col. 12, line 
16, col. 34, line 65- col. 38, line 19). The term meta-model is viewed as a trade 
agreement. Fisher does not use the exact phrasing of negotiation in reference to trade 
agreements. However, Byde teaches negotiations fll 38, 39). Fisher teaches negations, 
trade agreements, and the rules within trading. Byde teaches on the specifics of 
negotiation. It would have been obvious to one of ordinary skill in the art at the time of 
the invention to modify Fisher to include more details regarding negotiations. Though 
Fisher may not state negotiations around the term trade agreement it is viewed that 
trade agreements require by nature negotiations. The term negotiation means to confer 
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with another or others in order to come to terms or reach an agreement. Within the 
confines of the definition of the phrase trade agreement is the idea of a negotiation. 

24. Regarding claim 22, Fisher teaches software further operable to communicate 
the negotiated meta-model to collaboration software of the enterprises, the collaboration 
software being operable to understand and collaborate according to the negotiated 
meta-model substantially automatically and substantially independent of modification to 
the collaboration software subsequent to negotiation of the meta-model (col. 18, line 8 - 
col. 25, line 53, col. 29, lines 36-43, col. 42, lines 52 - 58, col. 33, line 66 - col. 34, line 
8). The term meta-model is viewed as a trade agreement. Fisher does not use the 
exact phrasing of negotiation in reference to trade agreements. However, Byde teaches 
negotiations flj 38, 39). Fisher teaches negations, trade agreements, and the rules 
within trading. Byde teaches on the specifics of negotiation. It would have been obvious 
to one of ordinary skill in the art at the time of the invention to modify Fisher to include 
more details regarding negotiations. Though Fisher may not state negotiations around 
the term trade agreement it is viewed that trade agreements require by nature 
negotiations. The term negotiation means to confer with another or others in order to 
come to terms or reach an agreement. Within the confines of the definition of the phrase 
trade agreement is the idea of a negotiation. 

25. Regarding claim 23, Fisher teaches a software wherein the agreement 
associated with the negotiated meta-model is machine-actionable at the collaboration 
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software of the enterprises and reflects a private, differentiated standard for 
collaboration customized for particular needs of the enterprises, (col. 32, lines 39-43, 
col. 4, line 39- col. 12, line 16, col. 21 , line 24 - col. 25, line 47, col. 30, lines 38-46, col. 
36, lines 46- 56, col. 51, lines 7-14, col. 41, lines 45-55). The term meta-model is 
viewed as a trade agreement. Fisher does not use the exact phrasing of negotiation in 
reference to trade agreements. However, Byde teaches negotiations fl| 38, 39). Fisher 
teaches negations, trade agreements, and the rules within trading. Byde teaches on the 
specifics of negotiation. It would have been obvious to one of ordinary skill in the art at 
the time of the invention to modify Fisher to include more details regarding negotiations. 
Though Fisher may not state negotiations around the term trade agreement it is viewed 
that trade agreements require by nature negotiations. The term negotiation means to 
confer with another or others in order to come to terms or reach an agreement. Within 
the confines of the definition of the phrase trade agreement is the idea of a negotiation. 

26. Regarding claim 26, Fisher teaches a software wherein the set of meta-model 
elements is specified in a template (col. 51, lines 1-15, col. 50, lines 31-35). 

27. Regarding claim 27, Fisher teaches a software wherein the meta-model 
negotiation service comprises a joint business planning network service (JBPNS) (col. 
39, line 26 - col. 40, line 53). The term meta-model is viewed as a trade agreement. 
Fisher does not use the exact phrasing of negotiation in reference to trade agreements. 
However, Byde teaches negotiations fl| 38, 39). Fisher teaches negations, trade 
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agreements, and the rules within trading. Byde teaches on the specifics of negotiation. It 
would have been obvious to one of ordinary skill in the art at the time of the invention to 
modify Fisher to include more details regarding negotiations. Though Fisher may not 
state negotiations around the term trade agreement it is viewed that trade agreements 
require by nature negotiations. The term negotiation means to confer with another or 
others in order to come to terms or reach an agreement. Within the confines of the 
definition of the phrase trade agreement is the idea of a negotiation. 

28. Regarding claim 28, Fisher teaches a software wherein the meta-model 
negotiation service is associated with a network service provider through which the 
enterprises can negotiate the meta-model elements (col. 4, line 39- col. 12, line 16). 
The term meta-model is viewed as a trade agreement. Fisher does not use the exact 
phrasing of negotiation in reference to trade agreements. However, Byde teaches 
negotiations flj 38, 39). Fisher teaches negations, trade agreements, and the rules 
within trading. Byde teaches on the specifics of negotiation. It would have been obvious 
to one of ordinary skill in the art at the time of the invention to modify Fisher to include 
more details regarding negotiations. Though Fisher may not state negotiations around 
the term trade agreement it is viewed that trade agreements require by nature 
negotiations. The term negotiation means to confer with another or others in order to 
come to terms or reach an agreement. Within the confines of the definition of the phrase 
trade agreement is the idea of a negotiation. 
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29. Regarding claim 29, Fisher teaches a software wherein the negotiated meta- 
model is represented using extensible markup language (XML) (col. 23, line 35 - col. 
24, line 2, col. 28, lines 16- 20, col. 29, lines 20-23, col. 29, line 60 - col. 30, line 37, col. 
44, line 64 - col. 53, line 3). The term meta-model is viewed as a trade agreement. 
Fisher does not use the exact phrasing of negotiation in reference to trade agreements. 
However, Byde teaches negotiations flj 38, 39). Fisher teaches negations, trade 
agreements, and the rules within trading. Byde teaches on the specifics of negotiation. It 
would have been obvious to one of ordinary skill in the art at the time of the invention to 
modify Fisher to include more details regarding negotiations. Though Fisher may not 
state negotiations around the term trade agreement it is viewed that trade agreements 
require by nature negotiations. The term negotiation means to confer with another or 
others in order to come to terms or reach an agreement. Within the confines of the 
definition of the phrase trade agreement is the idea of a negotiation. 

30. Regarding claim 30, Fisher teaches a software wherein a collaboration 
comprises execution of a business process or transaction according to the negotiated 
meta-model (col. 4, line 39- col. 12, line 16). The term meta-model is viewed as a trade 
agreement. Fisher does not use the exact phrasing of negotiation in reference to trade 
agreements. However, Byde teaches negotiations flj 38, 39). Fisher teaches negations, 
trade agreements, and the rules within trading. Byde teaches on the specifics of 
negotiation. It would have been obvious to one of ordinary skill in the art at the time of 
the invention to modify Fisher to include more details regarding negotiations. Though 
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Fisher may not state negotiations around the term trade agreement it is viewed that 
trade agreements require by nature negotiations. The term negotiation means to confer 
with another or others in order to come to terms or reach an agreement. Within the 
confines of the definition of the phrase trade agreement is the idea of a negotiation. 

31 . Regarding claim 31 , Fisher teaches a system for facilitating negotiation of a 
standard for inter-enterprise collaboration between trading partners (col. 4, line 39- col. 
12, line 16). Fisher teaches means for receiving an indication that two or more 
enterprises wish to negotiate a standard for collaborations between the enterprises (col. 
4, line 39- col. 12, line 16). Fisher teaches means for providing access to a set of one 
or more meta-model elements, each meta-model element in the set capable of being 
negotiated by the enterprises and incorporated into a negotiated meta-model that 
describes an agreement between the enterprises as to collaborations between the 
enterprises, each meta-model element in the set describing a portion of a potential 
standard for collaboration between enterprises (col. 4, line 39- col. 12, line 16, col. 40, 
line 16 - col. 42, line 42). Fisher teaches means for receiving selections of one or more 
of the meta-model elements for negotiation and incorporation into a negotiated meta- 
model, the negotiated meta-model describing an agreement between the enterprises as 
to collaborations between the enterprises (col. 4, line 39- col. 12, line 16, col. 34, line 
65- col. 38, line 19). Fisher teaches means for facilitating negotiation of the selected 
meta-model elements (col. 4, line 39- col. 12, line 16, col. 34, line 65- col. 38, line 19). 
Fisher teaches means for incorporating negotiated meta-model elements into the 
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negotiated meta-model for collaborations between the enterprises (col. 4, line 39- col. 
12, line 16, col. 34, line 65- col. 38, line 19). Fisher teaches means for communicating 
the negotiated recta-model to the enterprises to enable collaborations between the 
enterprises according to the standard for collaborations reflected in the negotiated 
meta-model (col. 4, line 39- col. 12, line 16, col. 34, line 65- col. 38, line 19). The term 
meta-model is viewed as a trade agreement. Fisher does not use the exact phrasing of 
negotiation in reference to trade agreements. However, Byde teaches negotiations fl| 
38, 39). Fisher teaches negations, trade agreements, and the rules within trading. Byde 
teaches on the specifics of negotiation. It would have been obvious to one of ordinary 
skill in the art at the time of the invention to modify Fisher to include more details 
regarding negotiations. Though Fisher may not state negotiations around the term trade 
agreement it is viewed that trade agreements require by nature negotiations. The term 
negotiation means to confer with another or others in order to come to terms or reach 
an agreement. Within the confines of the definition of the phrase trade agreement is the 
idea of a negotiation. 

32. Claims 4-5, 14-15, and 24-25 are rejected under 35 U.S.C. 103(a) as being 
unpatentable over Fisher (US 6957199 B1) in view of Byde et al. (US 20020178127 A1) 
in further view of McCormick (US 20020040352 A1). 

33. Regarding claim 4, Fisher teaches a meta-model negotiation service which 
receives an indication of want of negotiation, provides access to a set of meta-model 
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elements, receives selections of meta-model elements for negotiation and incorporation, 
facilitates negotiation of the selected meta-model elements, incorporates negotiated 
meta-model elements into the collaborations, and communicates the negotiated meta- 
model to the enterprises to enable collaboration. Fisher teaches role types (col. 14, line 
57 - col. 23, line 18). Fisher teaches access of particular role types to particular 
dimensionalities (col. 14, line 57 - col. 23, line 18). Fisher teaches collaborative 
transaction types relative to particular dimensionalities (col. 18, line 40 - col. 25, line 36, 
coL 4, line 39- col. 12, line 16). Fisher teaches shared operations visible to the at least 
two enterprises (col. 39, lines 25- 62). Fisher does not specifically teach dimensions 
with a supply chain element, dimensionalities with a combination of supply chain 
elements, or temporal structures. The term meta-model is viewed as a trade agreement. 
Fisher does not use the exact phrasing of negotiation in reference to trade agreements. 
However, Byde teaches negotiations (fl 38, 39). Fisher teaches negations, trade 
agreements, and the rules within trading. Byde teaches on the specifics of negotiation. It 
would have been obvious to one of ordinary skill in the art at the time of the invention to 
modify Fisher to include more details regarding negotiations. Though Fisher may not 
state negotiations around the term trade agreement it is viewed that trade agreements 
require by nature negotiations. The term negotiation means to confer with another or 
others in order to come to terms or reach an agreement. Within the confines of the 
definition of the phrase trade agreement is the idea of a negotiation. Byde does not 
specifically teach dimensions with a supply chain element, dimensionalities with a 
combination of supply chain elements, or temporal structures. However, McCormick 
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teaches dimensions each comprising a supply chain element flj 17-18). McCormick 
teaches dimensionalities each comprising a combination of supply chain elements fl| 
17-18). McCormick teaches temporal structures of collaborative transactions fl| 50). 
Fisher's invention creates partnerships over a public network providing authenticated 
users with an environment suitable for conducting business transactions requiring a 
high level of trust. Similarly McCormick's invention is a network that facilitates the 
transaction of the exchange of goods and services, which involves registering 
participants. It would have been obvious to one of ordinary skill in the art at the time of 
the invention to modify Fisher to include the specific details of supply chain elements 
and the temporal structure. Fisher helps to establish trade relationships and does not 
limit the scope of what is being traded. Though Fisher does not specifically state the 
items to be traded to be supply chain elements within the context of the invention what 
is traded could be supply chain elements. A temporal database has a built in time 
aspect. It is important when working with any type of data of include valid-time and 
transaction-time to be sure the time period is modeled in reality and when the data is 
stored in the database. Accurate time records are legal required for accounting 
standards. It is important that transactions are time stamped. 

34. Regarding claim 5, Fisher teaches a meta-model negotiation service which 
receives an indication of want of negotiation, provides access to a set of meta-model 
elements, receives selections of meta-model elements for negotiation and incorporation, 
facilitates negotiation of the selected meta-model elements, incorporates negotiated 
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meta-model elements into the collaborations, and communicates the negotiated meta- 
model to the enterprises to enable collaboration. Fisher teaches whether the transaction 
is a system of record or whether synchronization must occur with another system of 
record (col. 39, line 26 - col. 40, line 53). Fisher does not specifically teach structure of 
transaction, data elements, state model describing the cycle, accessing that a role type 
has data elements, or actions that a role type can execute. The term meta-model is 
viewed as a trade agreement. Fisher does not use the exact phrasing of negotiation in 
reference to trade agreements. However, Byde teaches negotiations fl| 38, 39). Fisher 
teaches negations, trade agreements, and the rules within trading. Byde teaches on the 
specifics of negotiation. It would have been obvious to one of ordinary skill in the art at 
the time of the invention to modify Fisher to include more details regarding negotiations. 
Though Fisher may not state negotiations around the term trade agreement it is viewed 
that trade agreements require by nature negotiations. The term negotiation means to 
confer with another or others in order to come to terms or reach an agreement. Within 
the confines of the definition of the phrase trade agreement is the idea of a negotiation. 
Byde does not specifically teach structure of transaction, data elements, state model 
describing the cycle, accessing that a role type has data elements, or actions that a role 
type can execute. However, McCormick teaches structure of the transaction (1J20-50, 
110-111, 762-809, 860). McCormick teaches data elements associated with the 
transaction fl| 40, 50, 187). McCormick teaches a state model describing a life cycle of 
the transaction fl] 630, 992, 866-875, 1243). McCormick teaches access that a role type 
has to data elements of the transaction relative to a state of the transaction flf 20-53, 
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109-145). McCormick teaches actions that a role type can execute on the transaction 
relative to a state of the transaction (20-53, 109-145, 757-834). Fisher's invention 
creates partnerships over a public network providing authenticated users with an 
environment suitable for conducting business transactions requiring a high level of trust. 
Similarly McCormick's invention is a network that facilitates the transaction of the 
exchange of goods and services, which involves registering participants. It would have 
been obvious to one of ordinary skill in the art at the time of the invention to modify 
Fisher to include the specific details of structure of transaction, data elements, state 
model describing the cycle, accessing that a role type has data elements, or actions that 
a role type can execute. It would have been obvious to include the details of a structure 
of transaction, as a predicable transaction structure allows automated processing of a 
transaction. It would have been obvious to include data elements associated with the 
transaction because in the absence of data elements the transaction would be 
meaningless. It would have been obvious to include the state modeling which is 
necessary to prevent partial role back of the transaction. It would have been obvious to 
include access and action that a role type has to data elements in order to control who 
can access as well as who can modify and view data for security reasons. This will limit 
change and viewing to appropriate circumstances and by certain people at certain 
times. 

35. Regarding claim 14, Fisher teaches a meta-model negotiation service which 
receives an indication of want of negotiation, provides access to a set of meta-model 
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elements, receives selections of meta-model elements for negotiation and incorporation, 
facilitates negotiation of the selected meta-model elements, incorporates negotiated 
meta-model elements into the collaborations, and communicates the negotiated meta- 
model to the enterprises to enable collaboration. Fisher teaches role types (col. 14, line 
57 - col. 23, line 18). Fisher teaches access of particular role types to particular 
dimensionalities (col. 14, line 57 - col. 23, line 18). Fisher teaches collaborative 
transaction types relative to particular dimensionalities (col. 18, line 40 - col. 25, line 36, 
col. 4, line 39- col. 12, line 16). Fisher teaches shared operations visible to the at least 
two enterprises (col. 39, lines 25- 62). Fisher does not specifically teach dimensions 
with a supply chain element, dimensionalities with a combination of supply chain 
elements, or temporal structures. Fisher does not use the exact phrasing of negotiation 
in reference to trade agreements. However, Byde teaches negotiations flj 38, 39). 
Fisher teaches negations, trade agreements, and the rules within trading. Byde teaches 
on the specifics of negotiation. It would have been obvious to one of ordinary skill in the 
art at the time of the invention to modify Fisher to include more details regarding 
negotiations. Though Fisher may not state negotiations around the term trade 
agreement it is viewed that trade agreements require by nature negotiations. The term 
negotiation means to confer with another or others in order to come to terms or reach 
an agreement. Within the confines of the definition of the phrase trade agreement is the 
idea of a negotiation. Byde does not specifically teach dimensions with a supply chain 
element, dimensionalities with a combination of supply chain elements, or temporal 
structures. However, McCormick teaches dimensions each comprising a supply chain 



Application/Control Number: 09/971 ,71 8 Page 26 

Art Unit: 3694 

element (fl 17-18). McCormick teaches dimensionalities each comprising a combination 
of supply chain elements (ff 17-18). McCormick teaches temporal structures of 
collaborative transactions flj 50). Fisher's invention creates partnerships over a public 
network providing authenticated users with an environment suitable for conducting 
business transactions requiring a high level of trust. Similarly McCormick's invention is a 
network that facilitates the transaction of the exchange of goods and services, which 
involves registering participants. It would have been obvious to one of ordinary skill in 
the art at the time of the invention to modify Fisher to include the specific details of 
supply chain elements and the temporal structure. Fisher helps to establish trade 
relationships and does not limit the scope of what is being traded. Though Fisher does 
not specifically state the items to be traded to be supply chain elements within the 
context of the invention what is traded could be supply chain elements. A temporal 
database has a built in time aspect. It is important when working with any type of data of 
include valid-time and transaction-time to be sure the time period is modeled in reality 
and when the data is stored in the database. Accurate time records are legal required 
for accounting standards. It is important that transactions are time stamped. 

36. Regarding claim 15, Fisher teaches a meta-model negotiation service which 
receives an indication of want of negotiation, provides access to a set of meta-model 
elements, receives selections of meta-model elements for negotiation and incorporation, 
facilitates negotiation of the selected meta-model elements, incorporates negotiated 
meta-model elements into the collaborations, and communicates the negotiated meta- 
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model to the enterprises to enable collaboration. Fisher teaches whether the transaction 
is a system of record or whether synchronization must occur with another system of 
record (col. 39, line 26 - col. 40, line 53). Fisher does not specifically teach structure of 
transaction, data elements, state model describing the cycle, accessing that a role type 
has data elements, or actions that a role type can execute. The term meta-model is 
viewed as a trade agreement. Fisher does not use the exact phrasing of negotiation in 
reference to trade agreements. However, Byde teaches negotiations (fl 38, 39). Fisher 
teaches negations, trade agreements, and the rules within trading. Byde teaches on the 
specifics of negotiation. It would have been obvious to one of ordinary skill in the art at 
the time of the invention to modify Fisher to include more details regarding negotiations. 
Though Fisher may not state negotiations around the term trade agreement it is viewed 
that trade agreements require by nature negotiations. The term negotiation means to 
confer with another or others in order to come to terms or reach an agreement. Within 
the confines of the definition of the phrase trade agreement is the idea of a negotiation. 
Byde does not specifically teach structure of transaction, data elements, state model 
describing the cycle, accessing that a role type has data elements, or actions that a role 
type can execute. However, McCormick teaches structure of the transaction fl|20-50, 
110-111, 762-809, 860). McCormick teaches data elements associated with the 
transaction flj 40, 50, 187). McCormick teaches a state model describing a life cycle of 
the transaction fl| 630, 992, 866-875, 1243). McCormick teaches access that a role type 
has to data elements of the transaction relative to a state of the transaction flj 20-53, 
109-145). McCormick teaches actions that a role type can execute on the transaction 
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relative to a state of the transaction (20-53, 109-145, 757-834). Fisher's invention 
creates partnerships over a public network providing authenticated users with an 
environment suitable for conducting business transactions requiring a high level of trust. 
Similarly McCormick's invention is a network that facilitates the transaction of the 
exchange of goods and services, which involves registering participants. It would have 
been obvious to one of ordinary skill in the art at the time of the invention to modify 
Fisher to include the specific details of structure of transaction, data elements, state 
model describing the cycle, accessing that a role type has data elements, or actions that 
a role type can execute. It would have been obvious to include the details of a structure 
of transaction, as a predicable transaction structure allows automated processing of a 
transaction. It would have been obvious to include data elements associated with the 
transaction because in the absence of data elements the transaction would be 
meaningless. It would have been obvious to include the state modeling which is 
necessary to prevent- partial role back of the transaction. It would have been obvious to 
include access and action that a role type has to data elements in order to control who 
can access as well as who can modify and view data for security reasons. This will limit 
change and viewing to appropriate circumstances and by certain people at certain 
times. 

37. Regarding claim 24, Fisher teaches a meta-model negotiation service which 

L 

receives an indication of want of negotiation, provides access to a set of meta-model 
elements, receives selections of meta-model elements for negotiation and incorporation, 
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facilitates negotiation of the selected meta-model elements, incorporates negotiated 
meta-model elements into the collaborations, and communicates the negotiated meta- 
model to the enterprises to enable collaboration. Fisher teaches role types (col. 14, line 
57 - col. 23, line 18). Fisher teaches access of particular role types to particular 
dimensionalities (col. 14, line 57 - col. 23, line 18). Fisher teaches collaborative 
transaction types relative to particular dimensionalities (col. 18, line 40 - col. 25, line 36, 
col. 4, line 39- col. 12, line 16). Fisher teaches shared operations visible to the at least 
two enterprises (col. 39, lines 25- 62). Fisher does not specifically teach dimensions 
with a supply chain element, dimensionalities with a combination of supply chain 
elements, or temporal structures. The term meta-model is viewed as a trade agreement. 
Fisher does not use the exact phrasing of negotiation in reference to trade agreements. 
However, Byde teaches negotiations flj 38, 39). Fisher teaches negations, trade 
agreements, and the rules within trading. Byde teaches on the specifics of negotiation. It 
would have been obvious to one of ordinary skill in the art at the time of the invention to 
modify Fisher to include more details regarding negotiations. Though Fisher may not 
state negotiations around the term trade agreement it is viewed that trade agreements 
require by nature negotiations. The term negotiation means to confer with another or 
others in order to come to terms or reach an agreement. Within the confines of the 
definition of the phrase trade agreement is the idea of a negotiation. Byde does not 
specifically teach dimensions with a supply chain element, dimensionalities with a 
combination of supply chain elements, or temporal structures. However, McCormick 
teaches dimensions each comprising a supply chain element fl| 17-18). McCormick 
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teaches dimensionalities each comprising a combination of supply chain elements fl| 
17-18). McCormick teaches temporal structures of collaborative transactions (U 50). 
Fisher's invention creates partnerships over a public network providing authenticated 
users with an environment suitable for conducting business transactions requiring a 
high level of trust. Similarly McCormick's invention is a network that facilitates the 
transaction of the exchange of goods and services, which involves registering 
participants. It would have been obvious to one of ordinary skill in the art at the time of 
the invention to modify Fisher to include the specific details of supply chain elements 
and the temporal structure. Fisher helps to establish trade relationships and does not 
limit the scope of what is being traded. Though Fisher does not specifically state the 
items to be traded to be supply chain elements within the context of the invention what 
is traded could be supply chain elements. A temporal database has a built in time 

* 

aspect. It is important when working with any type of data of include valid-time and 
transaction-time to be sure the time period is modeled in reality and when the data is 
stored in the database. Accurate time records are legal required for accounting 
standards. It is important that transactions are time stamped. 

38. Regarding claim 25, Fisher teaches a meta-model negotiation service which 
receives an indication of want of negotiation, provides access to a set of meta-model 
elements, receives selections of meta-model elements for negotiation and incorporation, 
facilitates negotiation of the selected meta-model elements, incorporates negotiated 
meta-model elements into the collaborations, and communicates the negotiated meta- 
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model to the enterprises to enable collaboration. Fisher teaches whether the transaction 
is a system of record or whether synchronization must occur with another system of 
record (col. 39, line 26 - col. 40, line 53). Fisher does not specifically teach structure of 
transaction, data elements, state model describing the cycle, accessing that a role type 
has data elements, or actions that a role type can execute. The term meta-model is 
viewed as a trade agreement. Fisher does not use the exact phrasing of negotiation in 
reference to trade agreements. However, Byde teaches negotiations 38, 39). Fisher 
teaches negations, trade agreements, and the rules within trading. Byde teaches on the 
specifics of negotiation. It would have been obvious to one of ordinary skill in the art at 
the time of the invention to modify Fisher to include more details regarding negotiations. 
Though Fisher may not state negotiations around the term trade agreement it is viewed 
that trade agreements require by nature negotiations. The term negotiation means to 
confer with another or others in order to come to terms or reach an agreement. Within 
the confines of the definition of the phrase trade agreement is the idea of a negotiation. 
Byde does not specifically teach structure of transaction, data elements, state model 
describing the cycle, accessing that a role type has data elements, or actions that a role 
type can execute. However, McCormick teaches structure of the transaction (1120-50, 
110-111, 762-809, 860). McCormick teaches data elements associated with the 
transaction flj 40, 50, 187). McCormick teaches a state model describing a life cycle of 
the transaction flj 630, 992, 866-875, 1243). McCormick teaches access that a role type 
has to data elements of the transaction relative to a state of the transaction flj 20-53, 
109-145). McCormick teaches actions that a role type can execute on the transaction 
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relative to a state of the transaction (20-53, 109-145, 757-834). Fisher's invention 
creates partnerships over a public network providing authenticated users with an 
environment suitable for conducting business transactions requiring a high level of trust. 
Similarly McCormick's invention is a network that facilitates the transaction of the 
exchange of goods and services, which involves registering participants. It would have 
been obvious to one of ordinary skill in the art at the time of the invention to modify 
Fisher to include the specific details of structure of transaction, data elements, state 
model describing the cycle, accessing that a role type has data elements, or actions that 
a role type can execute. It would have been obvious to include the details of a structure 
of transaction, as a predicable transaction structure allows automated processing of a 
transaction. It would have been obvious to include data elements associated with the 
transaction because in the absence of data elements the transaction would be 
meaningless. It would have been obvious to include the state modeling which is 
necessary to prevent partial role back of the transaction. It would have been obvious to 
include access and action that a role type has to data elements in order to control who 
can access as well as who can modify and view data for security reasons. This will limit 
change and viewing to appropriate circumstances and by certain people at certain 
times. 

39. Examiner's Note: The Examiner has cited particular columns and line numbers 
in the references as applied to the claims for the convenience of the applicant. 
Although the specified citations are representative of the teachings in the art and are 
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applied to the specific limitations within the individual claim, other passages and figures 
may apply as well. It is respectfully requested from the applicant, in preparing the 
responses, to fully consider the references in entirety as potentially teaching all or part 
of the claimed invention, as well as the context of the passage as taught by the prior art 
or disclosed by the examiner. 



Conclusion 

Any inquiry concerning this communication or earlier communications from the 
examiner should be directed to Jamie H. Swartz whose telephone number is (571) 272- 
7363. The examiner can normally be reached on 8:00am-4:30pm Monday-Friday. - 

If attempts to reach the examiner by telephone are unsuccessful, the examiner's 
supervisor, James Trammell can be reached on (571) 272-6712. The fax phone 
number for the organization where this application or proceeding is assigned is 571- 
273-8300. 
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Information regarding the status of an application may be obtained from the 
Patent Application Information Retrieval (PAIR) system. Status information for 
published applications may be obtained from either Private PAIR or Public PAIR. 
Status information for unpublished applications is available through Private PAIR only. 
For more information about the PAIR system, see http://pair-direct.uspto.gov. Should 
you have questions on access to the Private PAIR system, contact the Electronic 
Business Center (EBC) at 866-217-9197 (toll-free). If you would like assistance from a 
USPTO Customer Service Representative or access to the automated information 
system, call 800-786-9199 (IN USA OR CANADA) or 571-272-1000. 

Jamie Swartz 
July 7, 2007 
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